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ltem 2: Material Changes

Material Changes since the Last Update
Since Embarcadero’s initial SEC registration on January 9, 2024, the following material changes
have occurred:

o Embarcadero Capital Advisors, Inc. is now registered with the California Department of
Financial Protection and Innovation and has withdrawn its SEC registration.

o Parker Austin has a disciplinary event; the details this event can be found on
www.adviserinfo.sec.gov. Search “Parker Austin CRD #6270114” and click on “More
Details” for the complete description.

o Embarcadero Capital Advisors, Inc. may operate under the doing business as (dba)
names “Embarcadero.” and “E.”

e Embarcadero Capital Advisors, Inc. no longer offers a “Advisor Managed Portfolios —
Basic” service offering. To this end, Embarcadero Capital Advisors, Inc.’s “Advisor
Managed Portfolios — Comprehensive” service is now referenced as “Advisor Managed

Portfolios.”

e Embarcadero Capital Advisors, Inc. has updated its Advisor Managed Portfolios fee
schedule such that clients with assets under management ranging from $100,000.00 —
$2,999,999.99 will be billed at 0.95%. Please refer to Item 4 for more information.

e Embarcadero Capital Advisors, Inc. has updated this Brochure to clarify that advisory
fees are based on the average daily balance of your account during the month. Please
refer to Item 5 for more information.


http://www.adviserinfo.sec.gov/
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ltem 4: Services, Fees, and Compensation

Services Description

Our Advisor Managed Portfolios Wrap Fee Program (“Advisor Managed Portfolios”) provides
comprehensive investment management of your assets through the application of asset
allocation planning software as well as the provision of execution, clearing and custodial
services through Charles Schwab & Co. Inc. (“Schwab”) and LPL Financial Services LLC
(“LPL”"). Advisor Managed Portfolios provides risk tolerance assessment, efficient frontier
plotting, fund profiling and performance data, and portfolio optimization and re-balancing tools.
Utilizing these tools and based on your responses to a risk tolerance questionnaire and
discussions that we have together regarding, among other things, investment objective, risk
tolerance, investment time horizon, account restrictions, and overall financial situation, we
construct a portfolio of investments for you. This portfolio may consist of mutual funds,
exchange traded funds, equities, options, debt securities, variable life, and other investments.

Portfolios are designed to meet each client’s individual needs, stated goals and objectives.
Additionally, clients can place reasonable restrictions on the types of investments to be held in
the portfolio.

Our investment management services are offered only through our Wrap Fee Program. Our
Wrap Fee Program allows clients to pay a single fee for investment advisory services and
custodial transaction costs for trade execution. However, because our firm absorbs client
transaction fees, we have an incentive to limit trading activities.

All material conflicts of interest under CCR Section 260.238 (k) are disclosed below regarding
our firm, our representatives or our employees, which could be reasonably expected to impair
the rendering of unbiased and objective advice. To comply with CCR Section 260.238(j), we
disclose that lower fees for comparable services may be available from other sources.

Advisor Managed Portfolios

Our service includes investment management, as well as individual tax planning and
preparation, financial planning (advanced level), and estate planning services. Please see Item
4 of our Firm Brochure for more regarding our tax planning and preparation, financial planning,
and estate planning services. Please see Iltem 6 of this Wrap Fee Brochure for more information
regarding performance-based fees.

Assets Under Management Maximum Annual Advisory Fee
$0.00 — $99,999.99 $150 per month; $1,800.00
$100,000.00 — $2,999,999.99 0.95%
$3,000,000.00 — $3,999,999.99 0.50% + 20% performance-based fee
$4,000,000.00 — $4,999,999.99 0.40% + 20% performance-based fee
$5,000,000.00 — $5,999,999.99 0.35% + 20% performance-based fee



$6,000,000.00 and above | 0.25% + 20% performance-based fee

Clients electing “All In” Pricing [up to $3m] will see additional annual charges for Tax Prep of
$400 and Estate Planning of $4,000 billed in their anniversary month.

Third-Party Managers

We may use the services of various third-party investment advisory firms (“Third-Party
Managers”) to aid in implementing an investment portfolio we design for clients. Generally, this
will include allocating a portion of the client’'s managed assets to the Third-Party Manager to
manage according to their unique investment strategy. Before engaging a Third-Party Manager,
our firm conducts initial due diligence to assess the quality of the Third-Party Manager’s
services. When selecting a particular Third-Party Manager for a client, we consider the client’s
risk tolerance, goals, objectives, investible assets, restrictions, and investment experience to
ensure the Third-Party’s Manager’s services are aligned with the client’s needs and
circumstances. Clients will also be provided with a copy of the Third-Party Manager’s disclosure
documents before we engage the applicable Third-Party Manager. After selecting a Third-Party
Manager, we periodically review their management of client accounts to ensure that the
services provided continue to align with the client’'s needs and objectives. This ongoing review
process allows us to monitor the Third-Party Manager’s performance, assess any changes in
the client’s situation, and make adjustments as necessary to maintain a cohesive investment
strategy. As part of our services, our firm may select third-party investment advisers on your
behalf. As part of our ongoing investment process, we perform due diligence on these advisers
which includes ensuring that they are properly licensed or reported.

The maximum annual fee for Third-Party Manager services will range between 0.10%-1.25% of
the client’s assets under management. This fee is in addition to the fees clients will pay under
our Advisor Managed Portfolios services.

Client fees will not exceed 3% of assets under management per year. Any charge of 3.0% or
greater of the assets under management is in excess of the industry norm and similar advisory
services can be obtained for less.

Fee Billing and Refunds

Annualized fees are pro-rated and charged monthly in arrears based on the average daily
balance of your account during the month, including cash and cash equivalents. Fees are
negotiable and will be deducted from your account. If you open your account during the month,
we will pro-rate your first month’s advisory fees based on the number of days in the month your
account was opened. This pro-rated fee will be deducted during the next monthly billing cycle.

Clients must provide our firm with written authorization permitting direct payment of advisory
fees from their account(s) maintained by a custodian who is independent of our firm. We send
monthly statements to the client showing the fee amount, the value of the assets upon which the
fee is based, and the specific manner in which the fee is calculated as well as urging the client
to verify the accuracy of fee calculation, and that the custodian does not determine its accuracy.



The account custodian sends a statement to the client, at least quarterly, showing all account
disbursements, including advisory fees

Either party may terminate the agreement at any time by providing written notice to the other
party. Upon termination, we will collect any advisory fees earned up to the date of termination.

Additional Fees

In addition to our advisory fees, you may also pay holdings charges imposed by the chosen
custodian for certain investments, charges imposed directly by a mutual fund, index fund, or
exchange traded fund, which shall be disclosed in the fund’s prospectus (e.g., fund
management fees and other fund expenses), distribution fees, surrender charges, variable
annuity fees, IRA and qualified retirement plan fees, mark-ups and mark-downs, spreads paid to
market makers, fees for trades executed away from custodian, wire transfer fees and other fees
and taxes on brokerage accounts and securities transactions. We do not receive a portion of
these fees.

Although clients do not pay a transaction charge for transactions in a wrap account, clients
should be aware that we pay LPL transaction charges for those transactions. The transaction
charges we pay vary based on the type of transaction (e.g., mutual fund, equity, or ETF) and,
for mutual funds, based on whether the mutual fund pays 12b-1 fees and/or recordkeeping fees
to LPL. Transaction charges we pay for equities and ETFs are $9. For mutual funds, the
transaction charges range from $0 to $26.50. Because we pay the transaction charges in wrap
accounts, there is a conflict of interest in cases where the mutual fund is offered at both $0 and
$26.50. Clients should understand that our cost of transaction charges may be a factor that we
consider when deciding which securities to select and how frequently to place transactions in a
wrap account.

In many instances, LPL makes available mutual funds in a wrap account that offer various
classes of shares, including shares designated as Class A Shares and shares designed for
advisory programs, which can be titled, for example, as “Class |,” “institutional,” “investor,”
“retail,” “service,” “administrative” or “platform” share classes (“Platform Shares”). The Platform
Share class offered for a particular mutual fund in wrap accounts often will not be the least
expensive share class that the mutual fund makes available and was selected by LPL in certain
cases because the share class pays LPL compensation for the administrative and
recordkeeping services LPL provides to the mutual fund. Client should understand that another
financial services firm may offer the same mutual fund at a lower overall cost than is available
through wrap accounts. In other instances, a mutual fund may offer only Class A Shares, but
another similar mutual fund may be available that offers Platform Shares. Class A Shares
typically pay LPL a 12b-1 fee for providing shareholder services, distribution, and marketing
expenses (“brokerage-related services”) to the mutual funds. Platform Shares generally are not
subject to 12b-1 fees. As a result of the different expenses of the mutual fund share classes, it is
generally more expensive for a client to own Class A Shares than Platform Shares. An investor
in Platform Shares will pay lower fees over time, and keep more of his or her investment returns
than an investor who holds Class A Shares of the same fund.



Our firm has a financial incentive to recommend Class A Shares in cases where both Class A
and Platform Shares are available. This is a conflict of interest which might incline our firm,
consciously or unconsciously, to render advice that is not disinterested. Although the client will
not be charged a transaction charge for transactions, our firm pays LPL a per transaction
charge for mutual fund purchases and sales in the account. We generally do not pay transaction
charges for Class A Share mutual fund transactions accounts, but generally do pay transaction
charges for Platform Share mutual fund transactions. Our cost of transaction charges may be a
factor we consider when deciding which securities to select and whether or not to place
transactions in the account.

The lack of transaction charges for Class A Share purchases and sales, together with the fact
that Platform Shares generally are less expensive for a client to own, presents a significant
conflict of interest between our firm and the client. In short, it costs us less to recommend and
select Class A share mutual funds than Platform shares, but Platform shares will generally
outperform Class A mutual fund shares on the basis of internal cost structure alone. Clients
should understand this conflict and consider the additional indirect expenses borne as a result
of the mutual fund fees.

The fees described above are structured to comply with Section 260.234 of Title 10 of the
California Code of Regulations. Fees and other compensation are negotiable in certain
circumstances and arrangements with any particular Client may vary. Although
Embarcadero believes its fees are competitive, lower fees for comparable services may
be available from other investment advisers.

ltem 5: Account Requirements and Types of Clients

Program Requirements

Our Advisor Managed Portfolios service requires a minimum household account value of
$50,000. Additionally, Third-Party Managers we utilize may impose their own requirements to
open and maintain accounts. These requirements will be outlined in Item 7 of the applicable
Third-Party Manager's Form ADV Part 2A.

Types of Clients
We provide advisory services to the following client types: individuals and high net worth
individuals, trusts, estates or charitable organizations, corporations, and other business entities.

Item 6: Portfolio Management Selection and Evaluation

Process for Selection and Review of Portfolio Managers; Related Persons

as Portfolio Manager

Our firm is the sponsor and portfolio manager of our Wrap Fee Program. Although, in certain
cases, we may utilize Third-Party Managers to act as portfolio manager for a portion of the
client’s assets. Please refer to Item 4 of this Wrap Fee Brochure for more information regarding
our basis for selecting and monitoring Third-Party Managers. In assessing Third-Party Manager
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performance, we consider industry-standard metrics, such as annualized returns, Sharpe ratio,
information ratio, alpha, beta, and standard deviation. However, we do not verify their
performance information’s accuracy or compliance with presentation standards. Accordingly,
performance information may not always be calculated on a uniform and consistent basis.

Advisory Business
Please refer to Iltem 4 of this Wrap Fee Brochure for more information regarding our advisory
business.

Performance-Based Fees & Side-By-Side Management

As outlined in Item 4 of this Wrap Fee Program Brochure, we charge performance-based fees to
certain qualified clients. Performance-based fees are fees based on a share of capital gains on
or capital appreciation of the client’s assets.

Our firm may manage performance-based and non-performance-based accounts
simultaneously. This creates a conflict of interest as we are incentivized to favor performance-
based accounts over non-performance-based accounts in order to increase our compensation.
However, as a fiduciary, we have a duty to act in all our clients’ best interest.

Any fees based on a share of the capital gains or the capital appreciation of the funds or any
portion of the funds of a client must comply with SEC Rule 205-3 (17 Code of Federal
Regulations §275.205-3), which permits the use of such fee if the client is a “qualified client” as
defined therein.

(1) The term qualified client means:

(i) A natural person who, or a company that, immediately after entering into the contract has,
under the management of the investment adviser, at least $1.1 million of assets under
management with the adviser;

(ii) A natural person who, or a company that, the investment adviser entering into the contract
(and any person acting on his behalf) reasonably believes, immediately prior to entering into the
contract, either:

(A) Has a net worth (together, in the case of a natural person, with assets held jointly with a
spouse) of more than $2.2 million. For purposes of calculating a natural person's net
worth:

(1) The person's primary residence must not be included as an asset;

(2) Indebtedness secured by the person's primary residence, up to the estimated fair
market value of the primary residence at the time the investment advisory contract is
entered into may not be included as a liability (except that if the amount of such
indebtedness outstanding at the time of calculation exceeds the amount outstanding 60
days before such time, other than as a result of the acquisition of the primary residence,
the amount of such excess must be included as a liability); and

(3) Indebtedness that is secured by the person's primary residence in excess of the
estimated fair market value of the residence must be included as a liability; or
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(B) Is a qualified purchaser as defined in section 2(a)(51)(A) of the Investment Company Act
of 1940 (15 U.S.C. 80a-2(a)(51)(A)) at the time the contract is entered into; or

(iii) A natural person who immediately prior to entering into the contract is:

(A) An executive officer, director, trustee, general partner, or person serving in a similar
capacity, of the investment adviser; or

(B) An employee of the investment adviser (other than an employee performing solely
clerical, secretarial or administrative functions with regard to the investment adviser) who, in
connection with his or her regular functions or duties, participates in the investment activities
of such investment adviser, provided that such employee has been performing such
functions and duties for or on behalf of the investment adviser, or substantially similar
functions or duties for or on behalf of another company for at least 12 months.

Methods of Analysis, Investment Strategies, and Risk of Loss

Our firm relies on various tools and methods to assist in recommending or selecting investment
strategies, including asset allocation and various software. Our advisory services are generally
designed for strategic long-term investing. However, in certain situations, we may also utilize
short-term tactical investment strategies. Investment returns are highly dependent on the value
of underlying securities, which are impacted by investment market trends.

For clients utilizing the services of Third-Party Managers, please refer to ltem 8 of the applicable
Third-Party Manager’s Form ADV Part 2A for more information regarding their methods of
analysis, investment strategies, and associated risks.

Methods of Analysis

When analyzing investments, we use fundamental and/or technical analysis.

Fundamental analysis is security analysis grounded in basic factors such as company earnings,
balance sheet variables and management quality which are used to predict the future value of
an investment. Information such as interest rates, GNP, inflation, and unemployment may be
used to predict the direction of the economy and therefore the stock market.

Technical analysis is the practice of using statistics to determine trends in security prices and
make or recommend investment decisions based on those trends. Technical analysis focuses
on matters such as trade volume, demand, and volatility to help determine the market forces at
work on a certain security or on the securities market.

Investment Strategies

The client’s investment strategy will be based on their specific circumstances, including their net
worth, income, risk tolerance, financial goals, and investment restrictions. However, we
generally advise the long-term purchase of stocks, bonds, and mutual funds to our clients.

Long-term purchases are typically defined as the purchase of securities held for at least a year.
Using a long-term purchase strategy generally assumes the financial markets will go up in the
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long term, which may not be the case. There is also the risk that the segment of the market that
you are invested in or perhaps just your particular investment will go down over time even if the
overall financial markets advance. Purchasing investments long-term may create an opportunity
cost - “locking-up” assets that may be better utilized in the short-term in other investments.

However, in certain instances, we may utilize short-term tactical investment strategies. Short-
term purchase strategies are based on an assessment of how financial markets will perform in
the short term, which may be difficult to predict. There are many factors that can affect short-
term financial market performance, such as short-term interest rate changes and cyclical
earnings announcements.

We may also utilize margin transactions. Specifically, our firm may purchase stocks, mutual
funds, and/or other securities for your portfolio with money borrowed from your brokerage
account. This allows you to purchase more stock than you would be able to with your available
cash, and allows us to purchase stock without selling other holdings. Margin accounts and
transactions are risky and not necessarily appropriate for every client. The potential risks
associated with these transactions are (1) You can lose more funds than are deposited into the
margin account; (2) the forced sale of securities or other assets in your account; (3) the sale of
securities or other assets without contacting you; and (4) you may not be entitled to choose
which securities or other assets in your account(s) are liquidated or sold to meet a margin call.

Risk of Loss

Investing involves risk of loss that clients should be prepared to bear. While the stock market
may increase and the account(s) could enjoy a gain, the stock market may also decrease and
the account(s) could suffer a loss. Clients should understand the risks associated with investing
in the stock market.

When using Fundamental Analysis, we generally rely on company earnings, balance sheet
variables and management quality, which we use to predict an investment’s future value. The
data we review is generally considered reliable, but we cannot guarantee, nor do we necessarily
verify its accuracy. In addition, the data that we review can be subjective. Even if our data and
interpretation of the data is correct, there may be other factors that determine the value of
securities other than those considered in Fundamental Analysis.

When using technical analysis, we review statistics to determine trends in security prices and
make our investment decisions based on those trends. This analysis may only be able to predict
how an investment will perform in the short term. In addition, this analysis does not consider, the
more fundamental properties of what an investment may be worth, such as company
performance and balance sheet variables, which factor into an investment’s value.

When pursuing our long-term purchases strategy, we are assuming the financial markets will go
up in the long-term, which may not be the case. There is also the risk that the segment of the

market that you are invested in or perhaps just your particular investment will go down over time
even if the overall financial markets advance. In addition, purchasing investments long term may
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create an opportunity cost, such as “locking-up” assets that may be better utilized in the short-
term in other investments.

We generally recommend stocks, bonds, and mutual funds to you.

Investing in stocks involves the following risks:

Financial Risk: which is the risk that the companies we recommend to you may perform

poorly which will affect the price of your investment.

Market Risk: which is the risk that the Stock Market will decline, decreasing the value of
the securities we recommend to you with it.

Inflation Risk: which is the risk that the rate of price increases in the economy
deteriorates the returns associated with the stock.

Political and Governmental Risk: which is the risk that the value of your investment may
change with the introduction of new laws or regulations.

Investing in bonds involves the following risks:

Interest Rate Risk: which is the risk that the value of the bond investments we
recommend to you will fall if interest rates rise.

Call Risk: which is the risk that your bond investment will be called or purchased back
from you when conditions are favorable to the bond issuer and unfavorable to you.

Default Risk: which is the risk that the bond issuer may be unable to pay you the
contractual interest or principal on the bond in a timely manner or at all.

Inflation Risk: which is the risk that the rate of price increases in the economy
deteriorates the returns associated with the bond.

Investing in mutual funds involves the following risks:

Manager Risk: which is the risk that an actively managed mutual fund’s investment
adviser will fail to execute the fund’s stated investment strategy.

Market Risk: which is the risk that the Stock Market will decline, decreasing the value of
the securities contained within the mutual funds we recommend to you.

Industry Risk: which is the risk that a group of stocks in a single industry will decline in

price due to adverse developments in that industry, decreasing the value of mutual funds
that are significantly invested in that industry.
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¢ |Inflation Risk: which is the risk that the rate of price increases in the economy
deteriorates the returns associated with the mutual fund.

Listed above are some of the primary risks associated with our investment philosophy.
However, investing involves many risks. Please do not hesitate to contact us to discuss these
risks and others in more detail.

Voting Client Securities

We do not accept authority to vote client proxies. Clients will receive their proxies or other
solicitations directly from their custodian or a transfer agent. Though we do not advise on proxy
voting, clients may reach out to us with general proxy voting questions.

However, Third-Party Managers may vote client proxies. Accordingly, clients utilizing Third-
Party Managers should refer to Item 17 of the applicable Third-Party Manager’'s Form ADV Part
2A for information regarding the Third-Party Manager’s proxy voting practices.

ltem 7: Client Information Provided to Portfolio Manager

Description of Information Provided to Portfolio Managers

All accounts are managed by our in-house licensed Investment Adviser Representatives (“IAR”).
The IAR selected to manage the client’s account will be privy to the client’s investment
objectives, risk tolerance, and investment restrictions. Our IARs strive to contact clients
regularly to ensure the investment strategy remains aligned with the client’s specific
circumstances.

As mentioned, we may utilize Third-Party Managers to manage a portion of the client’s assets.
As necessary, we will communicate information about clients to the Third-Party Manager to
facilitate their opening and management of the client’s account. This information may include,
but is not limited to, the client’s account numbers, social security numbers, date of birth, risk
tolerance, income, employment information, net worth, goals, and investment restrictions. We
will provide updated information to the Third-Party Manager as necessary to facilitate their
orderly management of the client’s account.

Please refer to our Privacy Policy for more information regarding our information sharing
practices.

ltem 8: Client Contact with Portfolio Manager

Restrictions for Contact with Portfolio Manager
Clients should contact our firm directly with any questions or concerns about their portfolio or
other matters, including with respect to accounts managed by Third-Party Managers.
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ltem 9: Additional Information

Disciplinary Information

Parker Austin has a disciplinary event; the details this event can be found on
www.adviserinfo.sec.gov. Search “Parker Austin CRD #6270114” and click on “More Details” for
the complete description.

Aside from the event above, there are no legal or disciplinary events material to a client’s or
prospective client’s evaluation of our advisory business or the integrity of our management.

Other Financial Activities and Affiliations

Our IARs are licensed insurance agents in the state of California. In these separate capacities,
our IARs recommend insurance products and receive customary commissions. The receipt of
commissions creates a conflict of interest because it incentivizes our IARs to recommend
products based on the compensation received rather than on the client’s needs. To mitigate this
conflict, our IARs will only recommend insurance products when they believe it to be in the
client’s best interest. Clients are under no obligation to purchase insurance products through our
firm or any of our representatives. Further, our Advisory Representatives will only offer
insurance products to California residents.

Our Advisory Representatives are concurrently registered as registered representatives with
The Leaders Group, LLC (“Leaders Group”). Leaders Group is not otherwise affiliated with our
firm. The receipt of securities related commissions by an individual associated with the firm
presents a conflict of interest. As fiduciaries we must act primarily for the benefit of our
investment advisory clients. As such, we will only transact securities related business with
clients when fully disclosed, suitable, and appropriate. Clients are informed that they are under
no obligation to use any individual associated with our firm for the purchase of any securities
products. Clients may use any broker-dealer they choose for the purchase of securities. Our
Advisory Representatives are registered as registered representatives in the state of California
and will only engage in commissionable securities sales with California residents.

Our firm is not registered, nor does it have an application pending to register, as a broker-
dealer, investment company or pooled investment vehicle, other investment adviser or financial
planner, futures commission merchant, commodity pool operator, commodity trading advisor,
banking or thrift institution, accountant or accounting firm, lawyer or law firm, pension
consultant, real estate broker or dealer or a sponsor or syndicator of limited partnership, or an
associated person of the foregoing entities.

Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

We have adopted a Code of Ethics (the “Code”) to address securities-related conduct. The
Code focuses primarily on fiduciary duty, personal securities transactions, insider trading, gifts,
and conflicts of interest. The Code includes our policies and procedures developed to protect
your interests in relation to the following topics:
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e The duty always to place clients’ interests first;

e The requirement that all personal securities transactions be conducted in a manner
consistent with the Code and to avoid any actual or potential conflict of interest or any
abuse of an employee’s position of trust and responsibility;

e The fiduciary principle that information concerning the identity of your security holdings
and financial circumstances are confidential; and

e The principle that independence in the investment decision-making process is
paramount.

We will provide a copy of the Code to you or any prospective client upon request.

Our firm and our related persons may buy or sell securities and other investments that we also
recommend to clients. Likewise, our firm and its related persons may recommend securities to
clients or buy or sell securities for client accounts at or about the same time we buy or sell the
same securities in our own accounts. As such, a conflict of interest exists as we have an
incentive to favor our transactions ahead of yours. To mitigate this conflict, our firm policy
prohibits us from receiving a better price on our order when we and a client invest in the same
security on the same side of the market on the same day.

Review of Accounts

An appointed supervisor monitors the suitability of each security transaction. In addition, our
IARs periodically review your accounts as needed, but no less than annually. Such review and
consultation typically contain, when warranted, advice regarding recommended changes to
client’s investments and recommendations for implementation of proposed changes. Clients will
receive monthly and/or quarterly account statements and may receive, depending on the
services we offer, a quarterly performance report (“QPR”). The QPR will show the client’s
account performance, as well as the account’s diversification.

Client Referrals and Other Compensation

Our firm’s representatives may attend training or education conferences hosted by certain Third-
Party Managers we utilize. The Third-Party Managers will pay or reimburse travel, meals, and
lodging expenses associated with these conferences. As a result, we have an incentive to utilize
Third-Party Managers that host these conferences and cover associated expenses over Third-
Party Managers that do not. To mitigate this conflict, we will only recommend a particular Third-
Party Manager when we believe it to be in the client’s best interest.

We do not provide compensation for testimonials or endorsements.

Financial Information
We are not required to provide financial information because:

¢ We do not require prepayment of more than $500 in fees per client, six months or more
in advance;
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o We do not take custody of client funds or securities; and

¢ We do not have any financial condition that impairs our ability to meet client contractual
obligations; and

e We have never been the subject of a bankruptcy petition.

ltem 10: Requirements for State-Registered Advisers

Neither Embarcadero nor its management persons have any relationship or arrangement with
any issuer of securities.
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